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Contracts and Risks of Losses
[bookmark: _GoBack]What the Buyer Should Have Insisted Upon In His/hers Contract With Regard To Risk of Loss
The buyer should have insisted on signing the destination contract. This is based on the fact that the contract would have compelled the seller to deliver the merchandise to the buyer's desired destination while the risk of loss is left to be taken care of by the seller until it reaches the buyer's destination. The terms in the contract should have included the Free On Board terms where the seller bears the cost of loss until the goods are received by the buyer (Berlingher 2017). The Ex-ship term would also have been beneficial to the buyer as the seller would have been responsible for the loss until the merchandise has been unloaded from the ship. The no arrival, no sale would also have helped the buyer as it would compel the seller to compensate the seller on receipt of damaged merchandise. 
What the Seller Should Have Tried To Put In the Contract
The seller should have included in the contract that the carrier should be held liable for damaged goods. The shipment agreement should also have included the terms that the seller's liability ends immediately the goods are delivered to the carrier that is then responsible for shipping. According to Zeller (2017), the inclusion of such in the contract would have compelled the carrier to be more careful with the merchandise it is transporting knowing that if the merchandise is mishandled then the cost would be on the carrier agency. The carrier would, therefore, have insured the goods for them to be sure of compensation on the damage of the goods during shipment.
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